
POET BIOREFINING – MACON   2/1/17 

 

DAMAGE DISCOUNTS 

Poet has recently been conducting corn quality studies to see how various types and amounts 

of damaged corn impacts ethanol production and co-products.  As a general statement, we 

have found that we can utilize damaged corn to a greater degree than previously thought.   

That being said, damaged corn can still harbor higher levels of mycotoxins and is incrementally 

harder to handle, store, and process.  Damaged corn does require some additional handling and 

additional process management practices that include additional costs for additives to prevent 

infections that could be caused by bacteria and foreign material that can be found in damaged 

and moldy corn.  Sprout damage and damage by insects will still be subject to higher discount 

rates as these types of damage directly reduce the energy content of each kernel affected. 

Below, you will find our old damage discount schedule and under it, the new damage discount 

schedule effective 3/1/17. 

Studies were also conducted on broken corn and foreign material.  As a general statement, 

mycotoxins tend to get concentrated in the fines or in other words, anything that would tend to 

be classified as screenings or that would be caught through dust collection systems.   

It is very evident that the care you take in combining and in storage practices to keep whole 

corn, whole, and free of dirt and other debris greatly affects the potential level of mycotoxins 

that can be found in your corn and are subject to discounts or rejection in some years.  Foreign 

material in general is not fermentable and reduces our production capacity; therefore, our 

BCFM discount rates have not changed.  Anything that passes through a 12/64 sieve is 

considered BCFM and discounted. 

 

Old Damage Table:   1 cent per ½ point starting at 0.1 

New Damage Table:   1 cent per ½ point from 5.0 + 

   

 

 

 

 



 

HEAT DEGREE CONTRACTS 

For the second year, we will be offering heat degree contracts.  Last year, no payouts were 

made on these additional contract riders.  While June was exceptionally hot, July and August 

were nearly normal.  However, the average contract price received for harvest was well over 

$3.70/bushel, the highest prices received for the 16/17 marketing year so far.     

Since we are purchasing these earlier this year, rates are slightly more favorable.  For 4 cents 

per bushel, you can get 20 cents of protection, the 5 to 1 relationship maintained through 

higher coverage levels that are available. 

These contracts will again be offered on new crop 17 and beyond bushels while supplies last.  

Call for details or to get a program brochure. 

From June through August, any day the temperature exceeds 86 degrees, points are 

accumulated.  If the temp reached 96, then 10 points would be added to a running total.  

Accumulate more than 246 points and the policy starts to pay.  It’s that simple. 

 

LONG TERM MARKET OUTLOOK 

In general, our long term outlook on futures prices are flat until we see a problem occur with 

the 2017 crop.  There is so much excess globally and in the U.S. that even with unexpected 

increases in demand, the supply will still be burdensome.  

If you look at all the variables that can affect corn price (we came up with about 40), for every 

variable that supports higher prices, two do not.  

In the short term, futures are supported by projected record U.S. export demand, increasing 

ethanol use, and seasonal winter feeding rates. 

In the long term, futures are depressed by new global supplies becoming available in increasing 

quantities and from those same projected record U.S. demand numbers if we are not on pace 

to realize.  So far, we are not.  It’s been 30 years since we have had this much excess in grain 

stocks.   

Short or long term, if futures rally, basis will immediately get wider.  There is 270 million 

bushels more than last year sitting tributary to the Mississippi river.  While futures action will 

always surprise us, we are certain that basis will move in opposite direction given the largest 

overall supply in 30 years. 

We have lots of charts and data available for those who like to get lost in the numbers or draw 

your own conclusions. 



 

CORN BOX 

It is not too early to reserve the corn box for your local fair or event.  Macon and Laddonia both 

have trailers, so contact the one closest to your event when making reservations. 

 

4-H LIVESTOCK FAIRS 

Over the past few years, POET has been attending 4-H livestock sales at local fairs in areas 

where we do business.  Many thousands of dollars have been spent supporting the sales and 

from our attendance, it is clear that sales are ran very differently and outcomes for participants 

extremely varying.  Those of us at POET attending the sales have three purposes in this order.  

One, we are there to support the sale at large.  Two, we are there to insure that all kids do not 

have a bad experience.  Three, we are there to support our customers’ kids.   

We have mixed feelings about the outcomes many times, but despite frequent critique, we will 

continue to support our fairs.   

We do not always know the relationship of the kids showing to our customers and we have 

never had any sellers contact us in advance to request our attendance or support.  Both would 

be welcome since when in doubt, we’ll always support those who have shown initiative and 

effort first. 

 

DIRECT DEPOSIT 

If you prefer to be paid by direct deposit, simply complete a one page form. 

 

MEETINGS – VISITS – PERSONAL RELATIONS 

Our plant is now 17 years old.  We have had a lot of meetings over the last 17 years as change 

was constant.  I’d call us middle-aged now and everyone has settled in to a rhythm, most aware 

of how we buy corn and when we buy corn.  It just doesn’t seem there is a demand or want for 

grain marketing meetings anymore.   

That being said, when we look at when farmers sell grain and the prices they receive, prices 

received over the range of a marketing year is no better than it was 17 years ago.  You need not 

look any further than this year.  New crop 2016 corn was over $4.00 back in early spring of 

2016, yet less than 5% of what we will buy of the 2016-17 crop was marketed for more than 

$3.75. 



We are absolutely willing to visit you at your home or a meeting place of your choice.  If you 

want, we’ll buy you lunch in Macon whenever you’re coming through if you want to talk 

markets and marketing strategy or if there’s something particular you want to discuss, we’ll 

collect the info we have on it and be prepared.  Just call us at 866-385-2729 and tell us when 

and where.  As much as you know that you are receiving the best price the day you sell to the 

highest bidder, it remains small potatoes compared to knowing when basis and futures are 

likely to be at their highest point seasonally and selling at those times.  We have our eyes on 

that daily. 

 

WET GRAIN & SYRUP 

As we look for ways to increase ethanol production at our plant, one barrier we have to 

expansion is finding or creating additional demand for wet grain and syrup.  If you might have 

use of more wet or syrup seasonally or year round if you had a better way to receive or store it, 

please give us a call.  The challenge has always been handling the surges in wet and syrup 

production at the plants and trying to match that up to continuous and consistent feed demand 

locally.  That means finding or creating additional storage for these products in places where 

they can eventually be used over time.   

If you have an idea, we are all ears. 

 

 

 

   

 


